


“Just the Facts, Ma’am”

Minorities are 
Growing

Millennials 
Out-Number 

Boomers

Drop in 
Marriage 

Rates

Long Life 
Spans
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Rise in Household Income Successful Buyers
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First-time Buyers Remain Suppressed
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Historical norm: 39% among primary residence buyers



Median Age of Home Buyers 
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First-time Buyers: Skipping the Ring
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Buyers Skipping the Baby
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Birth Rates At Lowest Level in 30 Years
Child care is too 

expensive

Want more time  for 
the children I have

Worried about the 
economy

Can’t afford more 
children

Waited because of 
financial instability

July 5, 2018, New York Times, Morning Consult 



15% all buyers 

AND 

20% of unmarried couples 

Neighborhood based on proximity 
to vet/outdoor space for pet

Home Search Is Going Well



Babies With 4 Legs

99% part of family & 
89% would not give 

up pet due to 
housing

Important: 85% large 
enough home &         

95% housing 
community

½ undertook 
renovations for pet

Animal House: Remodeling Impact



Everyone Wants a Similar Home=No Inventory
2 bath

3 bed

Single family home

Suburbs & small towns

Close friends & family w/short commute

2018 Home Buyer and Seller Generational Trends Report





1 in 5 Younger Boomers=Multi-Gen Home

Lg SF 
Home

1/3 
aging 
rents

1/3 
adult 
kids

Young 
kids

Racial 
divide

Region 
diff.

Burbs



First-Time Buyer: Prior Living Arrangement
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Expected Tenure Median Years
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Actual Tenure in Home is Elevated: Median Years
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Downpayment Knowledge Gap 

Wrong idea: 87% 
non-owners need 

10% or MORE
Reality: Typical for 
first-time buyers 

7%

Aspiring Home Buyers, 2017, Profile of  Home Buyers and Sellers



But, the Downpayment was Higher in the Past?
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Difficulty Saving for Downpayment

16%

27%

5% 6%

0%

30%
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First-time Buyers Repeat Buyers
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Student Debt Massive Barrier
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NY FEDERAL RESERVE: HOUSEHOLD DEBT AND CREDIT REPORT



How Can Responsible Millennials Save? 

Median Student Loan 
Debt: $41,200 Median Income: 

$38,800

Student Loan Debt and Housing Report



Non-Homeowners: Student Debt Delays Home Buying 

%

100%

Yes, impacted No impact on
ability to
purchase

No, helped ability Don't know Don't want to
own

83%

3% 2%
7% 5%

Student Loan Debt and Housing Report

Median Delay: 7 years



Among Owners: Delay Selling & Buying New Home

% 50%

Yes, underwater on home/ loans limited
ability to pay

Yes, problems w/loans impacted credit for a
future mortgage

Yes, too expensive to move & upgrade to a
new home

No, loans did not delay selling home

3%

4%

21%

45%

Student Loan Debt and Housing Report

Median Delay: 3 years



Buyers with Student Loan Debt
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First Time

40%

$30k

Repeat

17%

$25k



Translates into Home Prices Among Successful Buyers

11%

-4%
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1 YR Delayed
Debt

1 Added Child African
American
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Live with
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Doctoral Work Using Profile of Home Buyers and Sellers



Non-
owners

Want to 
be 

owners 

More 
likely in 
higher 

cost 
areas

Some 
live at 
home

No 
family 
help 

loans/ 
house

Some 
default 
currentl
y/past

Focus Group Results: Non-Owners

Doctoral Work Using Profile of Home Buyers and Sellers



Owners

Family 
help!

Bought 
before 

degree/   
home 

price rise
Sacrifices 

home 
quality & 
location 

More 
likely to 
be older 
& White

Focus Group Results: Owners

Doctoral Work Using Profile of Home Buyers and Sellers



Forgotten Generation: Gen Xers

Highest 
income & 

in debt

Longest 
delay: 
4 yrs

13% had 
distressed 

sale

$28k 
student 

loans17% 
stalled 
selling

2018 Home Buyers and Sellers Generational Trends Report



Buyer Use of Agents
87%
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Agent-Assisted Sales at All-Time High
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Business Activity

72% real 
estate is the 

ONLY 
occupation

17% 
business 

from 
referrals

40 
hours a 
week

12% 
business 

from 
repeat 
clients

44% real 
estate 

primary 
income for 

home
2018 Member Profile



Homeownership Rate Of NAR Members
83%

65%

81%
87% 89%

0%

100%

All REALTORS® 39 or younger 40 to 49 50 to 59 60 or older

2018 Member Profile



39% of NAR Members Own a Second Property, Of Those

27% own a vacation home

70% residential rental

22% own a commercial property

2018 Member Profile



Apple Pie, Baseball, Homeownership

9 in 10 non-owners 
part of their 
American Dream

8 in 10 want 
to own in 
the future

Housing Opportunities and Market Experience (HOME)



State by State Economic Impact Reports



facebook.com/narresearchgroup 

@NAR_Research and @JessicaLautz

economistsoutlook.blogs.realtor.org 

pinterest.com/narresearch/ 

instagram.com/narresearch/ 

www.nar.realtor/research-and-statistics 

Free Resources—Find Reports and Follow Us



That’s a 
Wrap…Questions?
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